
Wound Care Advisor • November/December 2015 • Volume 4, Number 6                 www.WoundCareAdvisor.com      31

Content and funding provided by Hill-Rom

The following Case Study is a continuation of the Prove the Value information published in
the September/October 2015 issue of Wound Care Advisor, available at hereA. The Hill-Rom
Prove the Value program is based on collecting and analyzing information on individuals who
have recently used or are current using a Clinitron bed or P500 wound surface and helps
demonstrate the value of advanced wound care solutions through local assessments within
facilities. Contact your local Hill-Rom representative for more information, click hereB.

http://woundcareadvisor.epubxp.com/i/566063-september-october-2015/32
http://www.hill-rom.com/usa/
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Online Resources
A. http://woundcareadvisor.epubxp.com/i/566063-september-october-2015/32

B. http://www.hill-rom.com/usa/




